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1.	 Start with the “Where Are You Now” form
a.	 Starting with work, write your biggest struggle you have around your work, then rate how you feel about work 

currently from 1-10. 1 is you need to quit your job and 10 is it’s perfect and couldn’t possibly be any better (very few 
areas will be a 10 as we all have room to grow in most areas). Be honest with yourself. 

b.	 Continue this process and work your way down through each area of life. 
c.	 Answer the question at the bottom: What is your biggest struggle in all areas combined?

2.	 Next, fill out the “Visual Wheel” form
a.	 Using your ratings from “Where are you now”, start in the center circle and count out the dashes towards each area 

of life and mark out the dash that corresponds to the rating (i.e. if you rated work a 5, count out 5 dashes from the 
center towards the word work and make a mark. And so on).

b.	 Connect the dots. Connect your marks for each category to see how your “wheel” looks. 
c.	 Fill out your biggest AHA at the bottom of the form: is your circle big or small? Do you have a flat tire meaning you 

are unbalanced in one area? Does it look like a ninja star meaning you have several areas to work on? What did you 
learn from looking at your wheel of life?

3.	 Last, fill out the “Where Will You Be” form
a.	 Set 5 tangible goals for each area of your life to overcome the struggles you identified from the “Where Are You 

Now” form. 
b.	 Tangible = measurable and attainable. Instead of “work less hours” set more specific goals such as “home by 

5:30pm every night except Tuesdays” or “reduce hours from 50 to 45” etc. 
c.	 Rate where you want to be in each area by next year 1-10.
d.	 Answer the question at the bottom of the form: “your most important goal to focus on”
e.	 Type up the “Where Will You Be” form, laminate it, review it often, and you will hit your goals!

WHEEL OF LIFE INSTRUCTIONS
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Your biggest struggle in all areas combined?

WORK

What is your biggest 
struggle in each area?

7 Boxes of Life Rate Where You Are 1-10

MONEY

LOVE LIFE

FAMILY

SPIRITUALITY

FRIENDS

SELF

WHERE ARE YOU NOW?
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Your Biggest AHA:

VISUAL WHEEL

WORK MONEY

LOVE LIFESELF

FAMILYFRIENDS

SPIRITUALITY
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Your Most Important Goal to Focus On:

WORK

7 Boxes of Life Rate Where You Are 1-10

MONEY

LOVE LIFE

FAMILY

SPIRITUALITY

FRIENDS

SELF

WHERE WILL YOU BE?
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1. What is your current Personal Cash Net Worth:
Savings:

401K:

IRS or SEP:

Mutual Funds:

Stocks:

Bonds:

Total CNW:

2. How much will you save every month?

3. How much will you save total in 2022?

4. What is your current Real Estate net worth?

          Value	      Debt        Equity
Primary Residence:

2nd Home:

3rd Home:

	 Rental:

	 Rental:

Total Equity Net Worth (ENW):

5. What is your current Total Net Worth (CNW + ENW)?

6. Who manages your money?

7. How much do you think you need to accumulate / save to retire?

CNW: 						            TNW:

8. How much monthly Retirement Income would you like to have?

PERSONAL MONEY BREAKDOWN OF GOALS
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1.	 At 5% or $50,000 per million = $4,100 per month return from bonds paying income. How 
many million do you need to cover your “Future Life Needs” (survival number Plus 50% to 
200%, depending on age and lifestyle)?

	 Current Survival Number: 

	 50%:

	 Total “Life Needs” Number:

2.	 Divide total of Line 1 by $4,100 = $		 	 	 million needed to retire.

3.	 How much cash net worth do I have now?

4. 	How much do I need to save (Line 2 - Line 3) = $

5. 	How many more years do I want to work?

6. 	At a 6% average return, my current assets will be in:
	 5 years #3 x 1.4 = $

	 If 10 years #3 x 2 = $

	 If 15 years #3 x 2.75 = $

	 If 20 years #3 x 3.85 = $

	 If 25 years #3 x 5.4 = $

	 If 30 years #3 x 7.5 = $

7. 	Subtract Line 2 from Line 6 = $

8. 	Multiply Line 7 by 70% for compounding = $	 	 	 	 saved over the remaining 
years worked.

9. 	Divide Line 8 by the number of months left to work $

10. How much do I make per month gross (average) $

HOW MUCH MONEY DO I NEED TO RETIRE?
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11.  Following the 30-30-10-30 rule (30% I.R.S., 30% saved, 10% charity, and 30% to live on, my   
  available savings dollars are Line 10 multiplied by 30% = 

	   $

12.  Do I currently make enough to hit my goals? 

   If no, change lines 1, 5 or 10 or discuss other options.

Good Questions:
What are your Real Estate plans?

Do you have other income?

How are you going to achieve question 2?

HOW MUCH MONEY DO I NEED TO RETIRE?
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Current Business

1. 	My current taxable income is $

2.	 My current units are 					      	 for the year.

3.	 I currently have 					      	      staff members.

4. 	My current business expenses are $			         	        monthly.

5. My sources of business are:

						                %

						                %

						                %

						                %

6.	 My biggest current weakness is:

7.	 My net income per transaction = income / units $

8.	 My yearly savings was $		                % of income was

9.	 My current hours are:

10. My average sales price or mortgage amount is $

MY 1 YEAR BUSINESS PLAN
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2024 Projected Business

1. 	My taxable income will be $

2.	 My units will be 						                   for the year.

3.	 I will need 		  staff members (real estate agents should add 
1 staff member per 3 sides and lenders should add 1 staff member 
per 6 transactions.

4. 	My business expenses will be $				            monthly.

5. My new sources of business will be:

						                    %

						                    %

						                    %

						                    %

6.	 I will improve on

7.	 My net income per transaction will be $

8.	 My yearly savings will be 20% of my taxable income $		

9.	 My hours will be:

10. My new sales price or mortgage amount will be $

MY 1 YEAR BUSINESS PLAN
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Date Now:	 	 	 	              Date One Year From Now:
1. 	Vacations:

1)
2)
3)

Long Weekends:
1)
2)
3)

2. 	Stuff / Toys: (i.e. cars, boats, etc.) What do you want to acquire? Dream big!

1)
2)
3)

3. 	Cash Assets: 

Stocks:
401K:
Mutual Funds:
Cash:

Current
Stocks:
401K:
Mutual Funds:
Cash:

1 Year From Now

4. 	Giving: 

Monthly:
Yearly:
Where:

Cash Time
Monthly:
Yearly:
Where:

MY 1 YEAR VISION
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5. 	Accomplishments: (i.e. write a book, charities, sports goals, etc.)

1)
2)
3)

6. 	Fitness & Health: 

Weight:
Activites:

Current
Weight:
Activites:

1 Year From Now

7. 	Describe Changes in Business: 

8. 	Hours: 

Current 1 Year From Now

9. 	Income: 

Current 1 Year From Now
Units:
Net Income:
Commission:
Expenses:

Units:
Net Income:
Commission:
Expenses:

MY 1 YEAR VISION
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11. Describe New Team: 

12. Love Life: 

Current Changes in 1 Year
Things you like:

Things you don’t like:

Things you like:

Things you don’t like:

13. Real Estate: 

Current Value Value 1 Year From Now
Primary:
Secondary:
Rentals:
Commercial:

Primary:
Secondary:
Rentals:
Commercial:

MY 1 YEAR VISION
10. Describe Current Team: 
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